
T
he Irish Man-
agement In-
stitute (IMI), 
Dublin, was 
the setting on 
Wednesday, 29 
November for 

Ireland’s first cyber security 
expo, Cyber Expo Ireland. 
With over 600 attending on 
the day, the delegates were 
welcomed into what can 
only be described as a prac-
tical but serious demonstra-
tion of the latest global cyber 
security software available 
on the market.

Exhibitors from the US, 
Europe, Britain and Ireland 
provided a real sense of 
how the technology has 
advanced to keep one step 
ahead of the rapidly pro-
gressing cyber crime indus-
try, and featured re-sellers 
were on hand to advise as to 
how to integrate these into 
existing customer infra-
structures.

Michael Conway, director 
of Renaissance, who organ-
ised and hosted the event, 
stated: “The response we 
got from the whole security 
ecosystem is that this has 
been an event that has been 
badly needed in the industry 
and that they look forward 
to being part of it again next 
year. This is really a great 
endorsement for the months 
of preparation that has gone 
into pulling an event of this 
magnitude and quality to-
gether.” 

Cyber security impacts 

all our daily lives. It is often 
seen as an IT issue, but in 
truth it is a business issue 
and that was evident in 
the cross-section of peo-
ple representing Ireland’s 
enterprise from both the 
private and public sectors 
who attended the event. In 
addition to the world-class 
exhibitors and re-sellers 
on hand during the day, 
the subject-matter experts 
were in great demand with 
a range of talks and conver-
sations taking place. Some 
of the most requested expert 
advice sought was around 

cyber training and aware-
ness for executive teams, IT 
data forensics and electronic 
discovery (disclosure and 
regulatory demands), along 
with the legal and financial 
impacts of general data pro-
tection regulation (GDPR) 
and data compliance.

Renaissance also took this 
opportunity to launch their 
new partnership with US gi-
ant CA Technologies. Louise 
Ashbrook, senior director, 
partners and channel at CA 
Technologies, explained: 
“We required a distributor 
with experience of the cy-
ber security market and an 
existing re-seller channel 
that can take the CA Secu-
rity portfolio to this market. 
Given their extensive expe-
rience of the Irish market 
and their existing portfolio 
of complementary products, 
we are confident that Re-
naissance is the right part-
ner to create demand and 
success for the CA solutions 
in this market.” 

Renaissance has been 
a trusted partner to Irish 
re-sellers and their custom-
ers now for over 30 years. 
They are continually intro-
ducing new, cutting-edge 
and industry-leading data 
security and compliance 
solutions into the Irish 
market and have helped in-
troduce in excess of 20 new 
security solutions over the 
past five years. Renaissance 
has built its reputation in 
the Irish marketplace by 

offering excellent pre/post-
sales service to its extensive 
network base, and by an 
ongoing desire to bring add-
ed value to its customers. 
This expo has extended that 
value.  

“It’s not just the innova-
tive solutions set that we see 
as an opportunity,” says Mi-
chael. “We also see great po-
tential for our re-sellers here 
in Ireland to sell and deliver 
managed service offerings 
that take these solutions and 
create recurring revenue 
models. This can only be a 
positive for both our com-
panies and our economy.”

It was a full day, from the 
trade breakfast in the early 
morning to the main expo 
throughout the day, cul-
minating in a more relaxed 
session after the formal 
close and the wine reception 
ably hosted by Irish stand-
up comedian, columnist and 
broadcaster Colm O’Regan.

Michael went on to say: 
“We have spent a long time 
engaging with business and 
technical leaders across 
Ireland to make sure we de-
signed an expo that covered 
the key topics and chal-
lenges that our companies 
are dealing with on a daily 
basis.  Based on feedback 
both during and since the 
expo, I believe the structure 
and content were on point, 
so, with this enthusiastic 
response, our focus will now 
be on the plans for the Cy-
ber Expo Ireland 2018!”

Cracking cyber 
security at  
first Irish expo
Ireland’s very first cyber security expo, 
Cyber Expo Ireland, attracted more  
than 600 delegates and exhibitors from  
around the world 
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The expo floor at CyberExpoIreland           

Richard Finlay, director, with Bertie Notley, managing director, Cara, and Michael Conway, director, Renaissance

Grant Clements senior consultant, and Camille Morgan, partner/manager, both CA Technologies; Michael Conway, director, 
Renaissance; Des Powley, director, partner sales, EMEA, security & API management

Martin Joliffe, channel manager, 8Man; Norman Newell, sales manager, Renaissance; Dona 
Romney, marketing manager UK, and Simon Cuthbert, head of international, both 8Man
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Dermot Hayden, country manager Ireland; Sophie Corrigan, channel account manager; and 
Peter Craig, technical account manager, all Sophos
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Williamson


